
Helping Bring Life to Your Dreams

It’s always about more than money. 
“The intersection of ‘what matters most’ and ‘what we can control’ is where the staff of Circle Financial Planning lives,” 
says Mark Moss, RFC, the firm’s COO and 20-year veteran of the financial services industry.  “We can’t control politics or 
economic conditions, but we can control our planning strategy, our process and our philosophy of client service.” 

According to Moss, those things that matter most are the “Why” for financial planning. The monetary issues are the “How.” 
Once Circle advisors know the Why, they can help families develop and deploy a plan for the How -- plans that are unique 
to each client and consider their entire financial picture, verses just one piece of the puzzle. 

Our CPR service (Coaching, Products, and Resources) sets us apart from firms whose focus is mostly investments or 
insurance, or who are strictly limited to advice.  With CPR, we provide our clients the choice to implement their plans with 
non-proprietary products and help them keep track of their assets with innovative tools and technology.  “Advice cannot 
be disconnected from executing the plan,” says Moss.  “We believe that CPR service makes us better advisors and allows 
us to better meet the needs of middle-America.”

Our Future is Growing.
Unlike average firms whose aging principals are beginning to wind down their careers, attracting and leading the next 
generation of professionals is a priority for Circle. Müller and Moss, who have a reputation for mentoring and teaching 
others, are recruiting younger advisors who share the same passion for “WOW” service and who may feel limited in what 
they can offer their clients at their current firm. As a result, Circle is becoming the training ground for a “dream-team” of 
client-focused advisors who flourish in their careers and enjoy the benefits of working with a strong team.
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For new clients, their first meeting with Circle Financial 
Planning feels more like a candid conversation about 
anything other than investing. “Goals and values are 
just as important to retirement plans as the latest stock 
market news,” explains Rebecca Müller, CFP® CFS, 
who founded the independent firm more than three 
decades ago.

“That’s why we ask clients to dedicate 
some time talking to us about what in 
life matters most, such as living debt-
free, their ‘bucket list,’ and preserving 
a family legacy. Once we understand 
how they got where they are, their 
core values and identifiable risks, 
then we can coach them.”

Müller prefers the title of “wealth coach” over “advisor.” 
Highly credentialed and experienced in her industry, she 
falls back on the passions and invaluable insights she 
gained as a volleyball coach, math teacher, and parent. 
She helps clients focus on living well in the present as 
well as the future.  “Just like a sports coach, we have to 
be agile,” she says, “When life changes, our clients are 
confident we can make the necessary adjustments.”

Müller’s philosophy is to focus on what is important in 
clients’ lives, rather than their net worth. “We will ask, 
‘What matters most to you?’ then identify what factors 
we can control,” explains Müller, an Indianapolis Monthly 
5-Star Wealth Manager nine times and one of only a 
small group of advisors to be given the “Living Legend” 
award by Money Concepts.
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